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DISCLAIMERS: This presentation has been prepared solely for its use at informational meetings relating to Quisitive Technology Solutions, Inc. ("Quisitive” or the “Company”) and is being provided for information purposes only to a limited number of 
persons. By attending the meeting where this presentation is made, or by reading the presentation slides, you agree to be bound by the following limitations. This presentation and the material contained herein are confidential. This presentation is for 
information purposes only and may not be reproduced or distributed to any other person or published, in whole or in part. The information contained in this presentation is (a) is provided as at the date hereof and is subject to change without notice, (b) 
does not purport to contain all the information that may be necessary or desirable to fully and accurately describe the Company, and (c) is not to be considered as a recommendation by the Company that any person make an investment in the Company. 
By accepting and reviewing this presentation, you acknowledge and agree (i) to maintain the confidentiality of this presentation and the information contained herein, and (ii) to protect such information in the same manner you protect your own 
confidential information, which shall be at least a reasonable standard of care. You also acknowledge that this presentation contains material non-public information regarding Quisitive. Information regarding the acquisition of BankCard USA is not yet 
publicly disclosed. Forecasts and other forward-looking information shown in this presentation may never be made public. As a result, you may be subject to current and ongoing trading restrictions until all such information has been generally 
disclosed. You are solely responsible for compliance with applicable securities laws related to trading while in possession of material non-public information. 

FORWARD-LOOKING INFORMATION: This presentation contains “forward-looking information” within the meaning of applicable Canadian securities laws (“forward-looking statements”). Forward-looking statements in this presentation include, but are 
not limited to, statements with respect to: the Company’s strategy, development and commercialization plans and objectives (including the expected terms of the BankCard USA acquisition, potential revenue and cost saving synergies (including, but not 
limited to, payment processing based on current transaction processing volume), projected milestones and timelines, including an expected closing date of the acquisition of Q2 2021, estimated sales, revenue, margins and Adjusted EBITDA and cost 
metrics, long term revenue and Adjusted EBITDA objectives, approximate 15% growth targets from acquired companies including organic growth, debt leverage targets, revenue and gross margin metrics, the anticipated business, operation and financial 
performance and condition of the Company, including all future events, management’s expectation with respect to the success of the Company in its industry, expectations regarding the ability to raise capital, the amount and use of proceeds of financings, 
market prices, values and other economic indicators and estimated valuation multiples. 

Forward-looking statements are based on certain material assumptions and analysis made by the Company, and the opinions and estimates of management as of the date such statements are made and they represent management's best judgment based 
on facts and assumptions that management considers reasonable in light of its experience and perception of historical trends, current conditions and expected future developments and other factors it believes are appropriate, and are subject to risks and
uncertainties. The material assumptions upon which forward-looking statements in this presentation are based include, among others, assumptions with respect to: the completion of the acquisition of BankCard USA, including receipt of all regulatory 
approvals and third-party consents, the Company's consolidation strategy, commercialization of intellectual property, growth plans and cash flows; potential revenue and cost saving synergies following the completion of the proposed BankCard USA 
Acquisition assumes the ability to modify agreements, reduction of redundant staff, consolidation of duplicate vendors and service providers including but not limited to benefits, payroll services, marketing services, legal, accounting and others,  the 
demand for the Company's services; future demand and trends in Microsoft Cloud services; the Company’s ability to scale revenue; the Company's ability to access financing on favorable terms from time to time; the Company's ability to protect its 
intellectual property rights and that the Company will not infringe upon the intellectual property rights of others; the Company's ability to attract and retain clients; the continuation of executive and operating management or the non-disruptive 
replacement of them on competitive terms; and stable market and general economic conditions. Long term revenue and Adjusted EBITDA objectives, approximate 15% growth targets from acquired companies including organic growth, debt leverage 
targets, revenue and gross margin metrics Long term revenue and Adjusted EBITDA objectives assume continued acquisition growth combined with organic and inorganic growth. The Company makes no representation that reasonable business people in 
possession of the same information would reach the same conclusions. Although the Company believes that the assumptions underlying forward-looking statements are reasonable, they may prove to be incorrect and the Company cannot assure that 
actual results will be consistent with such statements. Given these risks, uncertainties and assumptions, you should not place undue reliance on these forward-looking statements, or the information contained in such statements. 

Whether actual results, performance or achievements will conform to the Company's expectations and predictions is subject to a number of known and unknown risks, uncertainties, assumptions and other factors, including: the Company's history of net 
losses and negative cash flow; the Company's requirement for additional funding to develop its business; the limited history of operations of the Company's LedgerPay business and future business strategy; and risks relating to the following: failure to 
complete target acquisitions on the expected terms or at all; liabilities associated with acquired companies or assets; the expected results from the completion of the acquisition of BankCard USA could differ from management’s expectations; business 
integration risks; fluctuations in general macroeconomic conditions, failure to achieve potential revenue; cost synergies may be lower than expected if the Company is unable to amend agreements including as required to migrate merchants to LedgerPay 
(as defined herein); the Company's failure to economically commercialize its service; failure to protect the Company’s intellectual property rights; litigation, including with respect to intellectual property infringement; the Company's inability to maintain or 
improve its competitive position; future demand and trends in Microsoft Service Offerings; the Company's failure to retain key personnel and hire additional personnel needed to develop its business; the Company's failure to adequately evaluate its current 
business and future prospects; and the Company's business practice reputation being negatively affected by customer or user complaints or negative publicity Company's expectations and predictions for Long term revenue and Adjusted EBITDA objectives, 
approximate 15% growth targets from acquired companies including organic growth, debt leverage targets, revenue and gross margin metrics objectives is subject to a number of known and unknown risks, uncertainties, assumptions and other factors, 
including: the Company's history of net losses and negative cash flow; the Company's requirement for additional funding to develop its business; the limited history of operations of the Company's LedgerPay business and future business strategy; and risks 
relating to the following: failure to complete target acquisitions on the expected terms or at all; liabilities associated with acquired companies or assets. These risks, uncertainties, assumptions and other factors could cause the Company's actual results, 
performances, achievements and experience to differ materially from the Company's expectations, future results, performances or achievements expressed or implied by the forward-looking statements. The forward-looking statements contained herein are 
presented for the purpose of assisting readers in understanding the Company’s expected financial and operating performance and the Company’s plans and objectives and may not be appropriate for other purposes. You should read this information with 
the understanding that the Company's actual future results may be materially different from what it expects. These forward-looking statements are expressly qualified in their entirety by this cautionary statement. The Company disclaims any obligation to
update forward-looking statements, except as required by law. 

Disclaimer – Forward Looking Statements
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NON-IFRS AND NON-US GAAP MEASURES: This presentation includes non-IFRS and non-US GAAP (generally accepted accounting principles) measures, including Adjusted EBITDA (refers to a financial measure that we define as earnings before certain 
charges that management considers to be non-operating expenses and which consist of interest, taxes, depreciation, amortization, stock-based compensation (for which we include related fees and taxes), changes in fair value of derivatives, transaction and 
acquisition related expenses, and earn-out settlement losses), Adjusted EBITDA margin, and Adjusted EBITDA growth. The Company uses these non-IFRS and non-US GAAP financial measures, as we believe that these measures provide information that is 
useful to understanding financial performance and facilitate a comparison of our quarterly and full year results from period to period . These non-IFRS and non-US GAAP measures are not recognized under IFRS and non-US GAAP and, accordingly, users are 
cautioned that these measures should not be construed as alternatives to the applicable measures determined in accordance with IFRS. These non-IFRS and non-US GAAP financial measures do not have any standardized meaning under IFRS and US-GAAP 
may not be comparable with similar measures used by other companies. 

THIRD PARTY INFORMATION: This presentation includes market and industry data which was obtained from various publicly available sources and other sources believed by the Company to be true. Although the Company believes it to be reliable, the 
Company has not independently verified any of the data from third-party sources referred to in this presentation or analyzed or verified the underlying reports relied upon or referred to by such sources, or ascertained the underlying assumptions relied 
upon by such sources. The Company does not make any representation as to the accuracy of such information.

RECURRING REVENUES: References to the term “recurring revenues” in this Presentation means transaction fees related to merchant services, first party and third-party software and cloud license and consumption fees, managed services, support services, 
and hosting services on a monthly basis.

Disclaimer – Forward Looking Statements
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Pro Forma Quisitive 
at a Glance
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$71M
LTM Revenue

~360
Combined 
Employees

24%
LTM Adjusted 
EBITDA Margin

Mike Reinhart
Founder | CEO

Founded Quisitive 
in 2016

 30 years leading and building strategic 
technology consulting teams

 Global recognition for his deep 
relationships and experience working 
with Microsoft

Note: LTM financial metrics as of September 30, 2020, excluding synergies
Note: Pro forma metrics include Quisitive (IFRS) and BankCard USA (US GAAP)
Note: LTM financial metrics exclude Mazik Global; refer to Quisitive’s press release on the acquisition of Mazik Global for more information



CONFIDENTIAL  | 2021 | 4

Global Cloud Solutions Global Payment Solutions

Strategic relationship 
with Microsoft

LedgerPay
Azure-based payments and 
consumer insights solution

BankCard 
Established all-in-one merchant 

payment services provider

Strong consolidator in the fragmented IT 
consulting market

Proprietary cloud-based payments processor 

Intelligence platform helping retailers better 
understand purchase behavior

Strong in-house sales team with a loyal book 
of business delivering $3.0B of volume 

Recurring revenue model

Quisitive Foundation
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Transformative Acquisition of BankCard USA Bolsters Global Payment Solutions  

Growth strategy focused on accelerating 
Microsoft Azure adoption

Opportunity to disintermediate gateway 
and incumbent processors

Established presence in the merchant 
payment services industry



$3.0 Billion
Processing Volume

(2020)

7,000+ 
Merchant Accounts

Payment Processing Solutions
BankCard provides all-in-one

Payment Processing: card-present and card-not-present transactions 
for merchants

Equipment & Software: products stored and programmed on-site, 
allowing efficiently deployment, driving higher merchant activation rates

Complementary Support Services eliminates need for third-party 
services

AgeChecker SaaS Product: Verify age of 90% of customers

Global Payment Solutions

23 Sales Reps
70+ Sales Agents

$29 Million
Total Revenue

(LTM)

~37%
Adjusted EBITDA Margin

(LTM)
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Note: LTM as of September 30, 2020
Note: BankCard USA financials in accordance with US GAAP
Note: Processing volume and growth based on March 2021 Nilson Report

Scalable Business Model
 Complete payment processing solutions
 Highly scalable, comprehensive suite of products and services

Long Standing Relationships & Industry Partnerships
 Established industry relationships with leading processors and acquiring banks

Strong Multi-Channel Inside Sales Team 
 Direct sales focus creating a loyal book of business
 ~80% of volume generated by cost-effective, multi-channel sales force

Best-in Class Value Added Services Offering a Significant 
Competitive Advantage
 Proprietary age verification software
 Proactive approach to risk management for faster fraud detection
 Efficient, in-house underwriting platform offers faster response time

Attractive Financial Profile
 Proven track record of growth driven by high-quality, diverse portfolio
 Transaction based revenue model with significant reoccurring revenue 
 Strong and growing Adjusted EBITDA Margin

Experience Management Team
 Founder led, visionary management remaining with business 
 Proven track record of executing on growth initiative and increasing 

profitability

BankCard Highlights

~31%
Processing Volume 

Growth
(2020)
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Purchase Price and 
Consideration

 Quisitive to acquire BankCard
 50 million Quisitive shares to BankCard shareholders (3)
 US$100 million cash

 Additional US$20 million in earnouts subject to achievement of revenue targets

Financials  BankCard LTM revenue of US$29 million and LTM Adjusted EBITDA of US$11 million 

Synergies  Meaningful potential synergies

Purchase Multiple  ~15x LTM Adjusted EBITDA (upfront consideration, excluding synergies)  

Transaction Funding  Cash payment funded with US$50 million debt facility provided by a syndicate of banks, a C$50 million sub-
receipt bought deal financing, a concurrent C$5 million private placement and balance sheet cash

Lock Up Agreement  BankCard has agreed to a 24 month lock up agreement on the shares with 25% of shares released on each 6 
month anniversary of the transaction

Employment Agreements  Quisitive to enter into employment agreements with key BankCard employees

Timing  Transaction close anticipated Q2 2021

Transformative Acquisition of BankCard USA 

CONFIDENTIAL  | 2021 | 6Note: LTM financial metrics as of September 30, 2020
Note: BankCard USA financials in accordance with US GAAP
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Issuing Bank

Acquiring Bank

Payment Network

Consumer Merchant

• Fraud/Risk Management
• Processing

Direct
Connectivity

• Card Issuing
• Push to Card

Gateway ISO Acquirer 
Processor

Issuing 
Processor

Direct
Connectivity

Issuing Bank

Acquiring Bank

Payment Network

Consumer Merchant

• Gateway
• Fraud/Risk Management
• Processing

• Card Issuing
• Push to Card

Direct
Connectivity

+

Payments IntelligenceSM

LedgerPay is Well-positioned to Disrupt the Traditional Payment Processing Value Chain

Traditional Payments Value Chain LedgerPay Value Chain
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LedgerPay Value Chain
Global Payment Solutions
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The LedgerPay Portal

How LedgerPay Generates Revenue

Payment 
Processing

Per-transaction fee for 
payment processing 

services

Consumer
Data

Per-transaction fee for 
consumer data creation

Consumer 
Engagement

Per-impression fee for 
presenting personalized 

offers

Consumer 
Activation

Per-activation fee for offers 
redeemed

1 2 3 4

Payments Intelligence Subscription Services

Merchants pay a tiered subscription fee for access to online analytics and insights to 
improve management of their payments and customer engagement operations. 

Global Payment Solutions

CONFIDENTIAL  | 2021 | 8
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42%    Application Development

20%    Business Applications

15%    Digital Workplace

13%    Data and Analytics

10%    Infrastructure

Recurring Revenue – 20%

Modern
Managed 
Services

Microsoft 
Licensing
Services

Quisitive
1st Party 
Offerings

20-65% Gross Margin

Programmatic Services – 15%

40% Gross Margin

Quisitive 
Repeatable 

Program Offers

Microsoft 
Programmatic 

Services

Solution Services – 65%

40-45% Gross Margin

Business Overview
Global Cloud Solutions 

Service Line Contribution

Annual Revenue 
Contribution65%20%45%

Why Microsoft?
• Robust and best-in-class toolkit
• Industry expertise allows for tailored solutions
• Thriving partnership ecosystem 

CONFIDENTIAL  | 2021 | 9Note: Excludes the impact of Mazik Global
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Move to the Cloud Operate in the Cloud Innovate in the Cloud

Customer Cloud JourneyIdeal Customer Profile
$500M-$5B Corporate Revenue
Target Persona: C-Suite

15%
In-bound in 
direct sales 

through digital 
marketing

Customer Acquisition and Go-To-Market 

33%

13%

11%

10%

9%

9%

8%

7%

High Technology / Software
Manufacturing
Health & Life Sciences
Business Consulting
Other
Distribution
Media & Entertainment
Financial Services

Global Cloud Solutions

Revenue by 
Industry

Digital 
Marketing

20+
Employees on 
our dedicated 
Pre-Sales and 

Direct Sales Teams

200+
Number of 

customers acquired 
via our Microsoft 
Channel position

Direct 
Sales

Channel 
Sales
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Deploy 
Payment 

IntelligenceTM

Platform

Cloud 
Enabled 
Payment 

Processing

Leverage Quisitive, 
Microsoft and 

dunnhumby Clients

Deploy LedgerPay’s 
payment intelligence 

platform to major 
merchants through direct 

sales channel and to 
Bankcard’s merchants

Serve ISO market with 
LedgerPay cloud payment 
processing as incumbent 

payment processors move 
away from ISOs

Inorganic Growth 
to Complement 
Core Offerings

Continued accretive 
acquisitions across Global 

Cloud Solutions and 
Global Payment Solutions  

Leverage Microsoft and 
dunnhumby’s enterprise 

customers to expand 
LedgerPay’s customer base

CONFIDENTIAL  | 2021 | 11

Growth Strategy 
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Pro Forma Financials

Commentary

Quisitive BankCard

US$ millions
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Revenue

Adjusted EBITDA

 The LTM Adjusted EBITDA margin is 24%

 Driven by organic growth and accretive 
acquisitions

 Proven M&A experience: Mazik 
Global in March 2021, Menlo 
Technologies in early 2020 and 
Corporate Renaissance Group 
(CRG) in 2019

 LTM includes 9 months of Menlo 
Technologies revenues and 
Adjusted EBITDA as transaction 
closed in January 2020

Note: LTM financial metrics as of September 30, 2020, excluding synergies
Note: Pro forma metrics include Quisitive (IFRS) and BankCard USA (US GAAP)
Note: Financial metrics exclude Mazik Global; refer to Quisitive’s press release on the acquisition of Mazik Global for more information

Pro Forma

Pro Forma

$6

$11

($1)

$1

$17

2018A 2019A LTM

$42

$29

$13
$19

$71

2018A 2019A LTM
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Additional 
Cost Synergies

Cross-Sell 
Opportunities

Potential Synergies

 Operational costs savings from using 
Quisitive suppliers and taking 
advantage of features of the 
LedgerPay platform  

 Ability to sell LedgerPay data analytics 
platform and tools to BankCard clients 

Payment Processing 
Synergies 

 Migrate BankCard clients to 
LedgerPay platform 

Note: Synergies are forward-looking estimates

Opportunity to potentially achieve meaningful synergies over 2 years
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Key Takeaways
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Pro forma LTM Adjusted EBITDA margin of 
24%

Pro forma LTM revenue of US$71 millionAcquisition
transforms 
Quisitive into an 
emerging 
payments and 
cloud solutions 
company

Strong cash flow profile to support future 
growth and balance sheet flexibility with a 
pro forma LTM Adjusted EBITDA of US$17 
million

Note: LTM financial metrics as of September 30, 2020, excluding synergies
Note: Pro forma metrics include Quisitive (IFRS) and BankCard USA (US GAAP)
Note: LTM financial metrics exclude Mazik Global; refer to Quisitive’s press release on the acquisition of Mazik Global for more information
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Basic Shares Outstanding Prior to Adjustments 194
FAX Private Placement (Closed March 22) 16
Acquisition of Mazik Global (Announced March 22) 6
Equity Issuance to 3 BankCard Shareholders 50
Public Equity Raise 33
Concurrent Private Placement 3

Pro Forma Basic Shares Outstanding 303

Quisitive Public Market Overview
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C$ millions

Note: Market data priced as of March 26, 2021; Capitalization excludes the impact of BankCard acquisition; CAD / USD FX of 1.258
(1) Treasury stock method, including FAX private placement and acquisition of Mazik Global
(2) Excludes over-allotment

(1)

(2)

Current Capitalization
Quisitive

Current Share Price (C$) $1.65
Fully Diluted Shares Outstanding 230

Market Capitalization $379

Add: Debt $20
Less: Cash ($26)

Enterprise Value $373

Dilutive Securities Securities (M) Strike Price

Warrants 11.7 C$1.10

Warrants 0.6 C$0.75

Warrants 0.4 C$0.35

Options 1.9 C$0.35

Options 0.2 C$0.25

Options 1.0 C$0.20

Options 0.3 C$0.15

Restricted Stock Units 5.6 n.a.

Total 21.6
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Quisitive Highlights 
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Leading Microsoft cloud solutions specialist Proven organic and acquisition growth

Disruptive end-to-end Azure-based payment 
processor with unique data capture technology Highly scalable, high-margin revenues 

BankCard acquisition establishes Quisitive as a 
high-growth payment technology company

Track record of successful integration of accretive 
acquisitions

Strong base of contracted, recurring revenue Drives growing margins and robust cash flow

Multiple channels for client acquisitions Microsoft Channel, Direct Sales, Digital Marketing, 
Dunnhumby Partnership

Management team with strong track record of 
delivering growth for shareholders Significant insider ownership
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Appendix
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Board of Directors
Mike Reinhart

Director | CEO & Founder

 Founded Quisitive in 2016 and serves as its CEO and Director 

 Previously co-founder and President of RBA Consulting and VP 
of Microsoft’s National Practice of Born Information Services

 20+ years of experience leading Microsoft IT service firms

Dave Guebert

Director

 Elected Director in 2018 and serves as Audit Chair

 Currently the CFO of Mind Medicine

 Previously CFO of Clarocity Corp. and Marret Resource Corp.

Gord McMillan

Director

 Elected Director in 2018

 Currently a principal of FS Group Holdings Ltd and serves on 
the board of Flow Capital Corp. and LOGiQ Asset Mgmt.

 Former CEO of multiple firms including Triax Capital and Skylon 
Capital

Phil Sorgen

Director

 Elected Director in 2018

 Currently Chief Revenue Officer and Board Member at Ring 
Central 

 Previous Corporate VP of U.S. Enterprise Commercial at 
Microsoft, Corporate VP of Worldwide Partner Group at 
Microsoft, as well as President of Microsoft Canada Co

Dr. Vijay Jog

Director | Global Business Applications at Quisitive

 Elected Director in 2019

 Founder and President of Corporate Renaissance Group (CRG)

 Professor of Finance at Carleton University
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Management Team

Mike Reinhart
Founder | CEO

Michael Murphy
CFO

Tami Anders
Chief of Staff

Sue Darrow
Human Resources & Culture

Scotty Perkins
LedgerPay

Gary Prioste
Global Cloud Solutions

Steven Balusek
Global Solutions Development

Dr. Vijay Jog
Global Business Applications

Dave Hickman
Global Delivery

Kevin Castillo
Global Sales & Alliance

 Founded Quisitive in 2016

 30 years building and 
leading strategic technology 
consulting teams

 Joined in 2020 after 
Quisitive’s acquisition of 
Menlo Technologies 

 Previously CEO of Menlo

 Joined in 2016

 Previously VP, Delivery 
Services at RBA Inc.

 Joined in 2019

 Founder and President of 
CRG

 Joined in 2020

 Previously VP, Engineering 
and Delivery at Menlo 
Technologies

 Joined in 2018

 Previously Director of 
Enterprise Sales at Microsoft

 Joined in 2018

 Previously Chief Compliance 
Officer for payments company 
with $3B USD in TPV

 Joined in 2020

 Previously SVP, Human 
Resources at ClearDATA

 Joined in 2016

 Previously US Commercial 
ISV Go-To-Market Lead at 
Microsoft

 Joined in 2019

 Previously CFO of Acasta 
Enterprises and Transeastern 
Power Trust
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Scott Hardy
Vice President

15+ years 
with BankCard

 20+ years of experience in merchant 
services industry 

 Comprehensive knowledge of the 
company and merchant services industry

 Overseeing day-to-day operations for 
various functions, including sales and 
underwriting

Jason Hardy
COO

15+ years 
with BankCard

 Extensive experience with merchant portfolio 
analysis and merchant fraud detection

 Developed BankCard’s risk management 
systems and successfully integrated risk 
management tools

BankCard Management Team
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@BeQuisitive LinkedIn/Quisitive

Contact Us

Quisitive.com

Investor Relations

Gateway IR
Matt Glover and John Yi
QUIS@gatewayir.com
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